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FERHELE 1983 FH LUK, EHIOELEH L, FERBEMTLRE, EEAN
UL MEET 4K, RELMFEL, RITRERFERELEH T HRAKFOLAE ., BR
FZR4 % (Super REGGIE) Wk BH M T N EE (R4 RKEH T 74, EH LA
REXEENET, FLRHULNIFHRAEZ B AYHRAGE, RBHFE R RAHE,

FHR20IL FRFREGEZALLNZ R ERKREMALTE (Walgreen) 5 FE - ILHAL
& (Leo Burnett) 4% & “Arm Yourself for the Onesyou Love” [~ 4% 3, 7 2010 4, %
EEE 500 4N EMNAKREHRMNEE G ERGET REARG X —HKFh E—4F %2 17T 400
Fo RABMATNEREFIAMNL EPFEF ., UATEHFZ 8 EHN N —AMEF b &
PERSFREE, TARRE—-RGE,

NU SKIN (st &/ ) N EF “FiHdf £ 23R E” & ageLOC = & W7 & 4 &



#1E
i 35 i 2 B
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1966
100
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SP
20 60 SP Printer’'s ink
SP contest sweep stakes
premium coupon free samples refund
20 80 SP
1 Meetings and Conventions 30%
2 Direct Mail 17%
3 Premium 16%
4 POP Point of Purchase Display 12%
5 Promotion Advertising Space 8%
6 Printing 8%
7 Trade Shows and Exhibits 6%
8 Coupons 3%

@] REEEIL 11 TR EEE

EAE-BEATMBEANT S, FEFREFENR, CHARINEXMFTETEX
WM, TEE-NSHLWE B ELRHEFHTRTESR. Rovgn, RHFS &
PHENHEZORN XN ER, KT, ERREEAFEREA-—REFFEMAEREGT L,
EHBAL XN ML PTRRNERT S EHN T &, EVRBALHEHERL”
o A R A B USSR o A R AT R W A UH B OF LR O B B W AR TE I — 3B SEA
REFRFP, AHSCEEET ML, EEEX,

AEREA, ERKS ZHIRARNRHTEEZERTHNESRT . #EHFRTY
7 1895 4, FE /A F (C.W. Post) & JF 56 7 1 Jf 4T 47 1 B % 5k 4 € € #1 &Y Grape Nuts
MRFER, N1920 5 F b, EEAERMEA T RES, CHE MR EFETUITH
RE—E—WET, FARFAHEEEEHFELEm T ERNRAPRTRA, AEIAE
RANMEEFAXFENHR, 7 —HESENERH T EZRMEE R, 7 8 HEF 1912 4,
Cracker Jack B KL H T “B&HE” WHA., MAEHE L FRBAE 1930 FHE T H4
B R, CAKRTIFLHBEIN, BHNEEAE 20 2 30 FRAATH FE (ML %
4% ) (Little Orphan Annie) . 1 ¥ 3% A A A b 15 3 4 25 69 W & R Sk 4 & A i,
CHE 1979 FHE T “FOREER", H—HESDINE,
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EHBMMEHREEARMEE TN EEWATHLEKN S, EELAFTRREATHE
R B NG 2 —, 19254, FHEATHAXBI N EZ T (Ivory) FEF AT —
NeXPEERAAFE, FHORREEZRE L VAR XA A 500 1000 5 By A /P2 3
AW REE S, 2|7 1934 4, WRRHMWZ AL 4000 4 B R AL, %5 7 Ht 2.8
FAMMAMEAANETES P ONE LRY —FERY T 5k 8000 4 5 KA REZ
AEWNIFEH, EP AR T Lk AR, BF 1961 £ RLERNHE, FHESFLEE
FHKTHETET, ANGELZTFRERIEREFTENES,

% — 4% Oscar Mayer t “% 772 %" Wienermobile T 1936 £ H FL&E A7 3k, /7 4] 2
FWEFEBTRIANATE, FIBERKNAME LR T AXAXWERBF LT Z e
Wy f73k, H RS Oscar Mayer W EE Rk F M, 704 )5, £ 7 RAA%, AEH “F
RE” TUBR N ERNELERAR FRE, EMEROEELNER &5 E
SGHT20HFENEA, XLEBH T ZEBENE GFL B4 —MEH EHTRY
EHMANTE, CT 1975 FHM T ELE “BERR” FH, XNFHESMBER A
WREI X FHEHNREFIZ—, BFEAT - NERA NI F RS CH T
G FRATL AR HET O] AH#ATNT— L HREEELCNNBEAT & EHA S B~
H RISy, HE YR TR R E S AT T KT, 2000 FEXEHTRT X
&S, FAEASMREEA T,

ERMIEE R BB A Y KR s A E A 1949 FEA T E -
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AEWND RN AL, RN T2 RA, AUl R R Sish s A F ke M E i LE P
MR, TR, BEAERN-—MIB, CRTL2ERAFLENRLLE, &4
hEFFSHRBENEESRIREZEFNRAER, VARG HHATAERT &R
BT B

B Ak T EL AR AL a A B K By 3 2208 B 2 — BBk i - A A A Bl A 1989—1999 £F 2
0 E @ s (BudBowl ) (R4H7E3h, CHEATBAHBMERE EFHH -, XA
EHUNEREERERRENRMT N EA, CNEEENRRFAERFER, WEHE D
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A — KR+ EREETEZEAT N XMEHE S Ll - A A TNE
ERMERBTHHMEAREINS, RAEBRBILENT —EARRET 20% W€
¥k,

ZYFHLam AT EAL RN AE S & (Monopoly Board Game ), 3 443 A~ # 4%
B—NKEy WA RATHE IR, ZLYFE - KRE ARG RLFZAE 1987 £, € RitH#k
BT RAAENFRERFH AT EANABARAE, FHAXNTFLEELAN T
WA E Yo N 1991 4R 6 X AN i %R R AR — 0k, B B AR 4 — 4R 3 AT 8y pkopE
R RIATRE, FATHNERTOE D REEN L £h7%, BERER
FE B G, 2004 45, F Y HE — KB DNRATH IR AR LB B, R B RO AT
Y& EWERFEG ERE, EEHEFTURBLTCHENGEENRY, NTANSRER
FrE AT T EA R S, 2006 £, A B AR P AN AL W ok Fo i R 40, Rk
KERIFERNEA TR — DI & 500 7 £ T AL WIS,
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W mwew 12 sxiesmaomm

8 481 R R4 R 0 OB K E T — MR R SR T At fe
EA ARG B R R R, S A K ok e
FEH TS E WS, IR AT E A 83 K R O (4 A

ERBRE LT RBEAERARFRT? %k, HAFRBPXIRAATHE
EMBEHKENER, BRI SBRERTTERRAEARFLOHAE, 0T
RS % b, LK SR, Edr— RAR %R A7 B (B3 1T £ 4 F ik
AR B B B KRB R O TR O T K R
H RGN RRA RS FEAFRERS RS,

BE RN RS BNEERS T EN, TR RN BTSN
TRA WAL, HREEFEBUE A BRENCERTHE, REWIT YR
W, AAEAOAEREE, TARETMAF LG RGAE TS fRR, S Ak
BN A 5, AT AR A, ¥ ET - B A (PriyaRaghubin) 4
& %X (Kim Cofman) 897F %% £ T A 4R E 250 &MU BN, fl]
BRI, AT TSR B A, DU AT T 48 8 B AR — R R
B TR 5 R B B Bl T8 48 9 R R AR B0 — R 75 0 AT WL By SR
IS RBEEARBEE LR —HEERRT, TSR RAETLPRY Lo, (B4
R B2 7 O BT, BT S0 578 B 45048 B0 4K 00 LA R O A 48 o
S, AT H A4 — R T R A R A

f 2 - H8 (Alan Sawyer ) 1 5% 4F - 3 7 7k ( Peter Dickson) % & f| V3 K32 i ( Attribution
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AHHBEMNH T L 2EE—ENATA T RRRESE., BLETREZFIMEMRE
T A W7 1 3% o 98 o s AR T R K B B AT O A A R AN MR A R, TR R R e
WEE, MR, wREABEG, B EHEA TR EATHEE T XS
BAERR

HEHRHGEN G —NBERNRE Y LN TS H) ZEARKEIH TRL
B SR 4R T B (sales promotion trap ) B i . — AN B EE R SEARR A B 2By
FRBEMSEREHNE 2R BRI ML FEHRGFT K5 k=R Ul RH(K
HOERHAXANRE ), TR REREAE G YA R FHMER T LRI,
FREMT NN AEE, WERTLANFASLHEERET, £ 13K T X —
T A5

& 1-3 LA EBAR

VFEAT U MIANT XA RGP At &AT L, K08 An g 40 £ 28 0 (R 48 & 20 & A
R W EHRGH R — M FR AN ER Ay —MERIFLRAGHHEE T %,
AEXEFLHX, BTEEBANTHANEHNRESMEEEZL H IENHEE, XY
MR AR A B iy AU R — 5 K, RBR BEHECBAN T A #HITRE 99 X425 1
ETUWRBES ., XL FFRBERGAAMACAN 1L XKL @RTHF 0 H %
RETHENS, AN REFERFTEANRGRE, Y7 EE BEEEFTHELET
MEZRFHWNWE, FEAHRITT & (N EFLXE) K 2003 F3#NTHE#k—H
HAAXANHRE L, EEORXEIMEFFRSHRAEEE ORI EFIANE BN
MEXREY, XE B ETLFASHEHY

LN R RAE AR T RENKERR, R8ERETRE %
RAEWAEZEATRECFEL R, EHF A RZEFEFRLREME T & BN,
RA AT NG G EAE R R G EFRRER LT, EHAREFRA
ISR R AR E BT R AR AL, X W R LA & St R
WEHEXR. M. BX. FRRES) 4.

Irif - WURRF, BHUR - DURF .8
2009

KrEEM

B =BIEERE

MERMEANAREETRERE BT AMHE, mR-EHE, T -0, XLE
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NEWHREF L, HKERZR, PRAERT —0XF, ZHEHMENTE. BHHEZEN
AR THRANRET . BNRENHATULASVZENEHTK AR FE2H
SRR AT R A AN, i EANEREMEREEER, LRRD ERF, JLEH
FHEMEZEWMERANSFNEL, EEXEDLKYEAT, BLAEMEH LI P
L —MNERWEMAET AT ) ER B ARG S, B BESRE, BNRH
SEMZEEARMG ., B8, THHWALHEMRARE, WEARETEN S DR AR
HEHEEARNGER, NTEEAMERAN, TFEFFREL BRMIPMEN,
FUANEFRRMHBEENEL, THELEERDE, NIRTE, dAHESH ARG Y
AR, BRBEE, RREAFAEE, AFEMETREERTEL T L. THEX,
HEEH LW TERS LR AE, I CESLFMHXNTHESE, AR —F, X
wREE, BRXLIHAWERNZREEATT, £BEAZBETHTH, SHTH, HFZ
E—FEA RN EFHRE
EREHEMBEHAERFTFERN TR L E-mal, EMhE2 %37 HERNIEH T £,
AAXNBMANZEHETHN, CERETADRE, A ZBAENRY, FEF2
REHFBEER, RABRELE, AT FEHFRHETIT—FHEHE,
FIRABHMA LR, WEEF A BKERTHRTE L, REAR, TroHEE KD
FHATR#ITX], REgHLEX, —BRhE XT oA, KRB DETTAEE, @i
EAZEHBAT NS, AHERELTFIRBITLERRIT 2.
TH3A, 2VERTTH, ZFREKLAEATFTETRNESFABRT —T, 2FH
MELES, KXGHGHE PRETEAZMELS, RITEABAE,
1 HBRENFRMBERN LN, L Z RN ?
FRE-ARBLF: HES, T MK N2 TR R R AR B &
EWTE. MAE P RRENBE T TR, HEXXRR/EWS . B HEH A
BNFBEEHENTINBEETAS, SR NNBTHREY, BhF2T2BLET, 7
BHBRANLEE, AARNNEN B HREFA, Afid—FEmRAN0 s EEE? 7
FREFRR: “RAKLAK BARMEH 23BN LT, ERIIH2ZER
M. RELERNOTERERRK, BEE2RAMAENNEL, BFLUET -2
Tk, RERIAREFERBHLACGE, EAFENNIA2FHETHENE mAfE
Refn” BAEMIANTE, “H % H M &N AT R RN, O H o B R AT
FEFETAR BT 2R EREEN, BR LI, il XA —H2ELE.
2. FEFEFHMEMES (FUHEIRSEEHE) MEBRERAMAE IR
HERAKK, REERERFEEFEARBFNHETELA T RERNMACHLHT,
MEFRKY, EEpfFaEE, TEATHEELTRAREER, MitE: “HEF,
HANARRFZ RN EE, LEZ R o, T m iy 5% & a R A8 518
B. BeFEZ ERZAATIHEERE—&GZH, AT FoAEHEFRLLFEF
BEET., ANApE, AHETENEETUEZEFARGHEL, w2 Lad, RFL
BAEMNER, WP EFL, MEAAMBRTENTEE. BH& BN ER D HE R
o RAERM ERRBRHELFRENES, FHANELER, BEEHTN &,
Lok, R EMEFERLRYS EFEMEIE R, BEHR N E RS A
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RWAET . b, BHRRHATUXAAAGARTNENERX (WEFME X T, RHENH
BYT), WAUXKAE2UBR (¥4 80%), s TXEMBRNBEN, HEHE Ly
EEMETFAZR, MO E 2B R G EN G SZERE T ANE o E0 R EE —H,
ETHERNFELRE.” FRAERR L, MHBEANTILE,

3. EMEEXNTRAEBERMEE R R

T, METERE. EAANMMNBANGHFRL, T—RA “B4E", FHEAXE
ki, HAERFHENFIRE, AIRXFZERARBFRENAH T, FiRER
ARHE M. WAEAEET, AFARETANE, SHAHENELER,

XNEETHRRTHITLRA, HiE: “FE, RYFHFAMEF T LA EIEHFEA, &
WY —Sedert, A, AFAAEIEG P AELEENRE L FRE, TR REDTE
MR EENEE, BNHE) FRRE 21T, SFXY WM EH NN, &P X R
o FTUREFFRNAUAEER B FEA, PLUOHZRNFEF R CHEA. B
MR B, AR, BROEEXNEE, FERRNITATYS, Tl E2EH—gWms K
To RNEZREN) FWRM, TEZRENEREHFHFCEFLEBETRREAT
BE.” ZFRETEARK, BHAL, RIFTHRNEFE,

XIEAE T BK, MY, EEU, HAEMEALENSICEREE G L, WAt
TREWGE, WEELZLTHEN, AN TRE2RA - NEWERRERET, THT
B A R RAERE FEEL, X THAFIL AT LN TAEN R (S
FEh B o e A B T B B 340, A 8 PO B ot 3T 3T UK 3R A TN e 3
PFaAF), HEHWRE TR FE—EWER

BRENFREAMEIFRAALNEER, FRAGRAFALR, FT7 —0, HiH: “x&
BNMRREFRLE, KRSRBL TRARS T HWAEN, ZRERLE!” FRANBT TR,
X, “WAAE, HAEE, BNGFTAEFHEE, 2R 2 5 ERAF BT AN
MEE) & FEAWARA? R FLRARME? FLFEF R LT H B
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B HEXHR5EIE

1. FEMEIEM (Price Plausibility)

HREW, BNWEBEUESB MM E - RN ER ., A &5 & BENK
FHAMRSE, HEELEREMSE, BAERERETSE “AFWYH ERWEFH
e, AT B A A PR A — AN KB B A . R  E 2R 96 ((Assimilation-contrast
Theory) T k# £ HHEH NN BNETAE, T, X THEZNENNEITE, X
HHEHBANAENE RN EMAGEN, e ERNER; R, Y= RNBEMAT
AEE, HRHSELEX, Xetst o AEXIER . Urbany % (1988) X3, 1k A
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